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Under Construction! 

Over the last couple months, you may have 

noticed a few changes from the road. We are 

excited to announce that we have added an 

additional 350,000 bushel bean bin to the 

facility. This bin will have its own 500 bushel 

dump pit to help speed up unloading 

multiple commodities at once during harvest. 

Also, next to the scale house, there will be 

new dump pit with a 1,000 bushel capacity 

and an additional wet tank.  

 

 

 

 

 

 

 

 

 

How to Stop Being Wrong on Your Grain Marketing  

Let’s face it; if your marketing goal is to sell all the bushels at the highest possible price, you’ll always 

be wrong.  Once you sell, one or two things will happen: either the price will be higher than when you 

sold it or the price will be lower than when you sold it. If the price goes higher, you feel bad that you 

sold what you did. If the price goes lower, you feel bad because you didn’t sell as much as you could 

have. Remember, your primary objective is to cover costs like equipment, land, inputs, and labor. You 

are not solely running a futures account.  Know what your costs of production are, what you need to 

cover them, and what pays you a reasonable return. Doing this allows your business to grow and 

provide consistent, long term, financial support.   

 



 

  

Selling for the Right Delivery Time 

Two of the main reasons grain gets sold are 

logistics and cash flow needs. If you know year 

over year you are going to be up against 

logistics and cash flow crunches at the same 

time, why not take some steps to control the 

outcome? 

Consider the charts on the right of USDA 

statistics on the portion of the crops sold 

month by month. (Remember these charts are 

not a case for you to change your delivery 

slots; stick with what your need is.) 

The reasons more grain moves at certain times 

of the year are unavoidable (harvest pressure, 

loan payments, tax reasons, or the next crop 

season). However, you can plan ahead for 

these events and make sure you are selling 

those delivery slots when there is profit to be 

had.  

In conclusion, make a plan based on 

profitability that is tailor made for your 

operation. With this, you can target good 

profitability levels for your bushels at the time 

of the year that fits best for your operation’s 

needs.  

 

 

 

Marketing will always be a challenge, 

but it is easier to be right when you 

are using the right measuring stick to 

judge results. 

 



 

  

New Addition! 

Konnor Johnson is the new addition to the 

Hartmann Farms team.  Konnor grew up on a 

small farm by Evansville, WI, where he helped 

his family raise cattle. He graduated from the 

University of Wisconsin – Platteville with a 

degree in Agri-Business in 2015.  While in 

college he did two internships with ADM in 

Illinois and Missouri.  After graduation he 

worked for Gavilon Grain as a grain 

merchandiser.  Konnor will be assisting in 

numerous tasks around the farm from grain 

originating, elevator management, and field 

work.     

 Food for Thought

Genetically Modified Organisms, or GMOs for 

short, have been the subject of an ongoing 

debate for the better part of the last ten years 

and likely will continue to be in the near 

future. Study after study done by renowned 

scientists from all around the world has proven 

that GMOs do not lead to health concerns or 

cancer. In fact, GMOs are not only safe for 

usage in our various products, they happen to 

also be helpful to the environment as well. 

In today’s society, companies are starting to 

prey on people that are big on the 

discontinued usage of GMOs by way of very 

complex marketing strategies. Companies such 

as Chipotle and Wild Turkey whiskey are 

promoting themselves as GMO free with the 

hopes of drawing this target group towards 

their various products and services, rather 

than actually analyzing GMOs and their 

respective uses.  

 

88,000 people die each year from alcohol-

related reasons in the United States.  No one 

has ever died because an ingredient in the 

food or drink he or she consumed was 

genetically modified.  In a recent article 

written by Kevin Folta of realagriculture.com 

called Overcoming Skewed Perceptions of Risk 

in What We Eat and Drink, he examines one 

of Wild Turkey’s recent advertisements 

promoting their newfound non-GMO usage. 

An interesting thought is brought up in this 

article: Are GMOs the reason that 88,000 

people die each year in the United States? Of 

course not--it’s the actual alcohol itself 

combined with poor decision making. It’s very 

interesting that a company that contributes 

to these 88,000 deaths per year is trying to 

make themselves look like they are all for the 

safety of Americans because they refuse to 

use GMOs in their whiskey production. Seems 

a bit silly don’t you think? 



 

 

Open Orders  

Open orders, also referred to as Target Orders, are a very valuable yet simple tool to use.  As 

mentioned previously, everyone has a different expectation to grain marketing and what will 

make their operation profitable.  Once you know a specific price, or prices, place an open order 

to make marketing grain more effective. Everyone is busy on a day-to-day basis, and the markets 

will not wait for you when your exact price comes along.  By placing a Target Order, you are 

helping yourself obtain a price you are comfortable with, without having to chase the grain 

market daily.  With today’s trading platforms, the markets can move at a very fast pace and 

cause difficulty selling because of the quick movements.  On report days when the market spikes 

up for a short period of time is a great example.  You may see a 25 cent rise in price, but come 

close of the market, it might only finish up 5 or 6 cents. If an open order was placed at the higher 

end of trading, you would have the luxury of selling those bushels as the market quickly trades.  

If you have any questions, or would like to place a Target Order, please call us at 608-592-3764 

and ask to speak to Howard, Jamie, or Konnor.  

 

People need to stop thinking about the 

negatives versus the positives all the time, 

especially when these negative feelings don’t 

hold any validity or truth to them. GMOs are 

not only beneficial to the corn and bean 

products themselves, but to the environment 

as a whole as well. 

GMOs lead to these commodities having better 

texture, flavor, and a stronger nutritional value. 

GMOs help to create a more efficient use of 

our land while all together creating a more 

sustainable way to feed all the people of our 

world. (UC-Santa Cruz).  GMOs are beneficial to 

us all, so let’s all give them the benefit of the 

doubt. 

 


